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Advancing Talents

Winning: The Artof X
Successful Negotiation

This workshop will equip you with an accurate

state of mind, methodology, and tools to
laser-sharp your negotiation skills.

If your job description includes handling money - You are probably negotiating on a
daily basis, and it has a substantial effect on your bottom lines.

This workshop is designed to dramatically improve your negotiation skills: maximizing bottom
lines along with retaining the other side's engagement and satisfaction. Also, learn how to reduce
stress and energy invested from your side with an overall organizational benefit.

But it's not all about work - this workshop will change the way you conduct human interactions
with your peers, vendors and even friends and family!

Nothing's better than learning from experience, hence the workshop will be based on attendees’
real-life situations that will be simulated during the workshop.

In this workshop, we’ll cover:

The “I Win" model and its supremacy Human characteristics and the way
over the Win-Win approach. they impede smart negotiation.
The negotiator’s toolbox: Process & A master key - universal model:
analytical skill set. Negotiating anything with anyone.

Advanced skills and paradigmes:
“‘Spacious”, Tolerance to ambiguity,
Confrontational ability and more.

Strategy, power imbalances and
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Exercise, exercise, and more exercise - simulating real-life situations.
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https://api.whatsapp.com/message/KKHCAVGCATAXD1?autoload=1&app_absent=0
https://www.youtube.com/user/yanivshenhav
https://www.facebook.com/mash.org.il/?show_switched_toast=0&show_invite_to_follow=0&show_switched_tooltip=0&show_podcast_settings=0&show_community_transition=0&show_community_review_changes=0&show_follower_visibility_disclosure=0
https://www.mash.org.il/
mailto:info@mash.org.il



