
Consumer data source is pre-qualified as being a used car user/owner but there will also be a qualifying question 
in case this has changed. We will also have source profile data which includes gender, age, and location. startlinemotorfinance.com
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How do you feel about the idea of buying a used car this month? 
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Question 1

Positive Neutral Negative

Quarterly buying trend (Apr–Jun)

What might attract you to buying a used car this month? 
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Which of these factors would influence your choice of car 
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If you were buying a used car now, what fuel type would you choose?
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Question 4

Hybrid Petrol Diesel Electric

Quarterly fuel type trend (Apr–Jun)
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How will you pay for your car?
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Quarterly motor finance trend (Apr–Jun)

Approximately 20% of road accidents are caused by fatigue. Would you back the introduction 
of a new sleep-driving test that can be used by the police? 

Question 6
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Germany has introduced a £43 monthly public transport ticket for all buses, trains 
and trams except high speed trains. Do you think this is a good idea?

What drives
consumers?

June 2023



 The Financial Times reported this week that just 10 major car manufacturers might be left 
worldwide by 2030. Do you think this is likely?  (choose as many as apply) 

June 2023

Consumer data source is pre-qualified as being a used car user/owner but there will also be a qualifying question 
in case this has changed. We will also have source profile data which includes gender, age, and location. startlinemotorfinance.com
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Do you feel more positive or negative about the used car market than last month?

Question 1

Positive Negative

Quarterly positive/negative trend (Apr–Jun)
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What do you see as the biggest challenge(s) for your future retailing of used cars (choose any 3)?

Question 2

Quarterly challenges trend (Apr–Jun)

OtherOwnershipAgencyElectricProcessesFinanceFCAComplianceStock

What is your current experience of stock supply (choose any of the following)?
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Some manufacturers won’t survive the transition to EVs
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Question 5
Do you expect used car supply to have improved in 12 months?
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What drives
dealers?


