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C a s e y  i s  c e r t i f i e d  b y  t h e  N a t i o n a l  A s s o c i a t i o n  o f  R e a l t o r s  a s  a  M i l i t a r y  R e l o c a t i o n

P r o f e s s i o n a l  ( M R P ) .  S h e  h a s  y e a r s  o f  e x p e r i e n c e  i n  t h e  R e a l  E s t a t e  f i e l d ;  f i r s t  a s  a

R e a l t o r  i n  C o l o r a d o ,  t h e n  w o r k i n g  i n  t h e  m o r t g a g e  i n d u s t r y ,  a n d  n o w  a s  a  R e a l t o r  i n

C a l i f o r n i a .  S h e  k n o w s  t h e  u n i q u e  c h a l l e n g e s  o f  m i l i t a r y  r e l o c a t i o n ;  h a v i n g  m o v e d

o f t e n  g r o w i n g  u p  w i t h  h e r  m o t h e r  a n d  f a t h e r  w h o  w e r e  b o t h  i n  t h e  m i l i t a r y ,  a n d  t h e n

w i t h  h e r  h u s b a n d ,  w h o  e n l i s t e d  i n  t h e  m i l i t a r y  a s  a n  I T  a n d  i s  n o w  a  N a v a l  A v i a t o r .

C a s e y  i s  d e t e r m i n e d  t o  h e l p  m i l i t a r y  b u y e r s  a n d  s e l l e r s  i n  t h e  L e m o o r e  a n d  H a n f o r d

a r e a s  g e t  t h e  b e s t  d e a l  o n  o n e  o f  t h e  b i g g e s t  p u r c h a s e s  a n d  s a l e s  o f  t h e i r  l i v e s  w h i l e

p r o v i d i n g  e x c e l l e n t  a n d  p e r s o n a l  s e r v i c e ,  e d u c a t i o n ,  c o m m u n i c a t i o n ,  a n d  p e a c e  o f

m i n d  t h r o u g h o u t  t h e  t r a n s a c t i o n .  S h e  h a s  c r e a t e d  a  u n i q u e  m a r k e t i n g  p l a n ,  u t i l i z i n g

a n d  l e v e r a g i n g  s o c i a l  m e d i a  a n d  o t h e r  t e c h n i q u e s  g u a r a n t e e d  t o  g e t  i n  f r o n t  o f  m o r e

b u y e r s ,  e n s u r i n g  h e r  s e l l e r ' s  h o m e s  s e l l  q u i c k l y  a n d  f o r  t h e  h i g h e s t  p r i c e  p o s s i b l e .  H e r

s t r a t e g i e s  a r e  a b o v e  a n d  b e y o n d  w h a t  a n y  o t h e r  a g e n t  i n  t h e  a r e a  h a s  i m p l e m e n t e d  -

m e a n i n g  s e l l e r s  g e t  m o r e  f o r  t h e  s a m e  c o s t .  S h e  h a s  a  n e t w o r k  o f  l e n d e r s ,  h o m e

i n s p e c t o r s ,  t i t l e  a g e n t s ,  a n d  o t h e r  p r o f e s s i o n a l s  t o  h e l p  h e r  c l i e n t s  e a s e  t h r o u g h  t h e

p r o c e s s .  S h e  i s  p r o u d  t o  s p e c i a l i z e  i n  h e l p i n g  m i l i t a r y  f a m i l i e s  f i n d  t h e i r  n e w  h o m e  a t

t h e i r  " n e w  h o m e " !

Casey Budge

let's connect
CaseyBudge@gmail.com

sellyourplacewithcase.com

@caseybudgerealtor @sel lyourpacewithcase

7 1 9 . 4 6 6 . 9 8 2 8

Realtor

a little about me...

1810 N 11th Ave Hanford CA 93230
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REALTOR TRANSACTION COORDINATOR

M y  g o a l  i s  t o  a d v o c a t e  a n d  

 n e g o t i a t e  o n  y o u r  b e h a l f  t o

s e c u r e  p r o p e r t i e s  w i t h  t h e

b e s t  t e r m s  f o r  y o u ,  w h i l e

k e e p i n g  c u r r e n t  o n  e v e r

c h a n g i n g  m a r k e t  t r e n d s .

E d u c a t i o n ,  c o m m u n i c a t i o n ,

a n d  c u t t i n g  e d g e  t e c h n o l o g y

h e l p s  m e ,  h e l p  y o u .

C a s e y  e n s u r e s  a l l

d o c u m e n t a t i o n  i s  c o r r e c t l y

a n d  f u l l y  c o m p l e t e d ,

c o o r d i n a t e s  i n s p e c t i o n s ,  a n d

k e e p s  t i m e l i n e s  o n  t r a c k .  S h e

f i l e s  a l l  n e c e s s a r y  d o c u m e n t s

t o  f a c i l i t a t e  a  s e a m l e s s

c l o s e .

team



HOME SELLER'SRoadmap
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F I N D  A G E N T P R I C I N G

W o r k  w i t h  y o u r  r e a l t o r
t o  p r i c e  y o u r  h o m e

c o m p e t i t i v e l y

S T A G I N G

M A R K E T I N GL I S T I N G

F i n d  a  g r e a t  a g e n t  t h a t
y o u ' r e  c o m f o r t a b l e

w o r k i n g  w i t h

P r e p a r e  y o u r  h o m e
f o r  s h o w i n g s

Y o u r  h o m e  i s  l i v e
a n d  v i e w a b l e  b y
p o t e n t i a l  b u y e r s

Y o u r  r e a l t o r  w i l l  e n s u r e
t h a t  y o u r  h o m e  i s  m a r k e t e d

a c r o s s  m u l t i p l e  p l a t f o r m s

S H O W I N G S

B e  a s  f l e x i b l e  a s
p o s s i b l e  t o  g e t  t h e

m o s t  p o t e n t i a l  b u y e r s
v i e w i n g  y o u r  h o m e

O F F E R S

Y o u r  r e a l t o r  w i l l
h e l p  y o u  c o n s i d e r  a l l
o f f e r s  p r e s e n t e d  a n d

n e g o t i a t e  f a i r l y

U N D E R  C O N T R A C T

T h e  c o n t r a c t  b e c o m e s
b i n d i n g  a f t e r  y o u  a n d

t h e  b u y e r  a g r e e  o n  t h e
c o n t r a c t  t e r m s

U s e  t h i s  r o a d m a p  a s  a  q u i c k  o v e r v i e w  o f  t h e  s e l l i n g  p r o c e s s .  I f  y o u  h a v e
a n y  q u e s t i o n s ,  p l e a s e  r e a c h  o u t  t o  y o u r  r e a l t o r !
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C A S E Y B U D G E @ G M A I L . C O M

Casey Budge
REALTOR

F I N A L  D E T A I L S

P r e p a r e  f o r
i n p s p e c t i o n s  a n d

s t a r t  p a c k i n g

C L O S I N G
M o v e  o u t ,  t r a n s f e r  k e y s  a n d

c e l e b r a t e !



TermsREAL ESTATE

OFFER

CONTINGENCY

An agreement between a buyer and a
seller  to purchase a piece of  real
estate.  This  is  sometimes referred to
as a sales contract.  

When an offer  is  accepted by the
seller,  there are certain conditions
that must be met before the sale is
f inal.  I f  those conditions are not met
or satisfactory,  a  buyer can cancel.

CLOSING COST
The fees that are paid at  the end of
the purchase by either the buyer,
seller  or  both.  These include taxes,
insurance,  t it le,  and lender expenses.

EARNEST MONEY
Also known as "EMD" or "good faith"
money,  this  is  money sent by the
buyer to escrow to hold during the
transaction.  This action shows the
buyer is  serious about purchasing the
home.

HOME INSPECTION
An inspection is  a professional
examination of  the property's
condition.  Your agent can recommend
qualif ied home inspectors for  you.

TITLE SEARCH

APPRAISAL

DISCLOSURES

CLOSING

PRE-QUALIFICATION
A tit le search proves that the property
is,  in fact,  owned by the seller.  There
is  also t it le  insurance to ensure no
issues that arise later.

The appraisal  is  the value given to a
property based on comparable
properties that have recently sold.
This is  typically  required by the lender
in order to decide i f  the requested
loan amount is  in al ignment with the
value of  the property.

All  sel ler's  are required to f i l l  out a
property disclosure stating what they
know about the property -  good or bad.  

This is  the f inal  step of  your real  estate
transaction.  At  closing the funds from
the buyer are provided to the seller  and
the buyer receives the keys.  In
California,  you typically  sign loan
documents days prior  to "closing".

A pre-qualif ication is  a prel iminary
evaluation conducted by the lender to
show that a buyer meets the credit
rrequirements,  work history,  and  funds
to purchase up to a certain amount.
This is  the f irst  step and should be
done prior  to searching for  homes.



REAL ESTATE IS AN
IMPERISHABLE ASSET, EVER

INCREASING IN VALUE. IT IS THE
MOST SOLID SECURITY THAT

HUMAN INGENUITY HAS DEVISED.
IT IS THE BASIS OF ALL SECURITY

AND ABOUT THE ONLY
INDESTRUCTIBLE SECURITY.

RUSSEL SAGE
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10 STEPS TO

selling a home
FIND A GREAT AGENT

ESTABLISH A PRICE

PREPARE YOUR HOME

MARKETING

LISTING

SHOWINGS

OFFERS & NEGOTIAIONS

UNDER CONTRACT

CLOSING

FINAL DETAILS



A  r e a l  e s t a t e  a g e n t  i s  a  h u g e  a s s e t  t o  y o u
a s  y o u  y o u  g o  t h r o u g h  t h e  h o m e  s e l l i n g
p r o c e s s .  T h i s  i s  o n e  o f  t h e  b i g g e s t
t r a n s a c t i o n s  o f  y o u r  l i f e  a n d  y o u  n e e d  a
s k i l l e d  p r o f e s s i o n a l  g u i d i n g  y o u  t h r o u g h
t h e  p r o c e s s .  

Y o u r  a g e n t  w i l l  b e  w o r k i n g  w i t h  y o u r
b e s t  i n t e r e s t s  i n  m i n d  a n d  c a n  h e l p
g u i d e  y o u  t h r o u g h  a l l  t h e  s t a g e s  o f
s e l l i n g  -  m a k e  s u r e  y o u  c h o o s e  s o m e o n e
y o u  t r u s t .   

YOUR HOME TO BUYERS AND AGENTS 

OF NEIGHBORHOODS

TO DETAIL

NEGOTIATOR

MARKETING

Getting your home in front of the most people possible wil l  guarantee you get the most money and the

best terms possible.

Knowing detai ls of your neighborhood and what homes typical ly sel l  for is imperative for marketing

and pricing.

The process of sel l ing a home requires a good deal of paperwork. Your real estate agent wil l

help you fi l l  out al l  documents and get them submitted properly.

Agents deal with any diff icult conversations that need to happen. They wil l  also help you choose

a strong offer and negotiate with the buyer on your behalf.

Find an agent who wil l  provide professional marketing, including photos, f loorplans, virtual

tours,  and advertis ing both virtual ly and print. 

FINDING A GREAT
AGENT

Connect

Knowledge

Attention

Professional

Expert



ESTABLISH A PRICE

R e m e m b e r  t h a t  y o u r  h o m e  i s  o n l y  w o r t h  w h a t

b u y e r s  a r e  w i l l i n g  t o  p a y .  Y o u r  r e a l  e s t a t e

a g e n t  w i l l  r u n  a  c o m p a r a t i v e  m a r k e t i n g

a n a l y s i s  ( C M A )  a n d  p r o v i d e  y o u  w i t h  a  l i s t  o f

o t h e r  h o u s e s  t h a t  h a v e  s o l d  r e c e n t l y  i n  y o u r

a r e a .  T h i s  w i l l  h e l p  y o u  s e e  w h a t  h o m e s  o f

c o m p a r a b l e  s i z e  a n d  c o n d i t i o n  t o  y o u r s  a r e

g o i n g  f o r  i n  t h e  c u r r e n t  m a r k e t .  

WHAT DETERMINES
THE PRICE?

T h e  l i s t i n g  p r i c e  i s  o n e  o f  t h e  m o s t  i m p o r t a n t  f a c t o r s  i n  a

s u c c e s s f u l  h o m e  s a l e .  M a n y  p e o p l e  t e n d  t o  l i s t  t o o  h i g h  a n d  t h e y

e i t h e r  h a v e  t o  m o v e  g r e a t l y  o n  t h e  p r i c e  o r  i t  t a k e s  m u c h  l o n g e r  t o

g e t  a n y  o f f e r s .  

Y o u r  r e a l  e s t a t e  a g e n t  s h o u l d  b e  a n  e x p e r t  i n  w h a t  h o m e s  a r e

s e l l i n g  f o r  i n  y o u r  a r e a .  L e a n  o n  t h e m  t o  h e l p  g u i d e  y o u  i n  s e t t i n g

t h e  p e r f e c t  s t a r t i n g  p r i c e .  H o m e s  t h a t  a r e  c o m p e t i t i v e l y  p r i c e d

h a v e  a  m u c h  g r e a t e r  c h a n c e  o f  s e l l i n g  i n  a  t i m e l y  m a n n e r .  

PRICING YOUR HOME STRATEGICALLY...



PREPARE YOUR HOME

T h e r e  a r e  m a n y  l e v e l s  o f  h o m e  s t a g i n g  t o  c h o o s e  f r o m  b a s e d  o n  y o u r

b u d g e t  a n d  t h e  v a l u e  o f  s t a g i n g  i n  y o u r  a r e a .  W h e t h e r  y o u  c h o o s e  t o

D I Y  o r  h i r e  a  p r o f e s s i o n a l  d o  y o u r  b e s t  t o  n e u t r a l i z e  a n d  d e p e r s o n a l i z e

a s  m u c h  a s  p o s s i b l e  t o  a p p e a l  t o  t h e  w i d e s t  r a n g e  o f  p o t e n t i a l  b u y e r s .

Y o u  c a n  i n c r e a s e  y o u r  n u m b e r  o f  s h o w i n g s  b y  a l l o w i n g  a g e n t s  t o  u s e  a

l o c k b o x  a n d  s e t t i n g  a p p o i n t m e n t s .  W h i l e  s c h e d u l i n g  a p p o i n t m e n t s  t r y  t o

b e  a s  f l e x i b l e  a s  p o s s i b l e .

A L W A Y S  m a k e  s u r e  y o u r  a g e n t  h a s  p r o f e s s i o n a l  p h o t o s  t a k e n  a s  t h e s e

d e t e r m i n e  t h e  f i r s t  i m p r e s s i o n  t h e  p o t e n t i a l  b u y e r  w i l l  h a v e  o f  y o u r

h o u s e .  

T h e r e  a r e  m a n y  q u i c k

a n d  i n e x p e n s i v e

t h i n g s  y o u  c a n  d o  t o

i n c r e a s e  t h e

l i k e l i n e s s  o f  s e l l i n g .  

D o  a  q u i c k  s p r u c e  u p

a r o u n d  t h e  i n s i d e  a n d

o u t s i d e  o f  t h e  h o m e .

I n c l u d e  t h i n g s  l i k e

d e c l u t t e r i n g ,

r e p l a c i n g  l i g h t  b u l b s ,

a n d  p u l l i n g  w e e d s  i n

t h e  f r o n t  y a r d .  

W h e n   p o t e n t i a l  b u y e r s

a r e  c o m i n g  t h r o u g h  y o u r

h o m e ,  m a k e  s u r e  t o

k e e p  a l l  v a l u a b l e s  a n d

p e r s o n a l  i n f o r m a t i o n

o u t  o f  s i g h t .  A l s o

r e m o v e  a n y  f a m i l y

p h o t o s  a n d  r e p l a c e  w i t h

a r t .  Y o u  w a n t  t h e

p o t e n t i a l  b u y e r  t o  b e

a b l e  t o  i m a g i n e

t h e m s e l v e s  l i v i n g  i n  t h e

h o m e .  Home Staging tips...



STAGING

INTERIOR

EXTERIOR
M o w  l a w n  

T r i m  a r o u n d  w a l k w a y s ,

t r e e s  a n d  b u s h e s

R e m o v e  w e e d s  f r o m

f l o w e r b e d s  a n d  m u l c h

R e m o v e  f l a k i n g  o r

p e e l i n g  p a i n t  a n d

r e p a i n t  o r  s t a i n

I n s p e c t  d r i v e w a y ,

s i d e w a l k s  a n d

f o u n d a t i o n  f o r  c r a c k s

K e e p  t h e  r o o f  a n d

g u t t e r s  f r e e  o f  d e b r i s

W a s h  a l l  w i n d o w s

E n s u r e  a l l  l i g h t s  a r e

w o r k i n g  a n d  b r i g h t

( d a y l i g h t  b u l b s  a r e  b e s t )

R e p a i n t  i n  n e u t r a l  c o l o r s

t h a t  a p p e a l  t o  m a n y

s t y l e s

R e m o v e  a l l  c l u t t e r  a n d

p e r s o n a l  p h o t o s

K e e p  p e t s  a n d  t h e i r

b e l o n g i n g s  o u t  o f  s i g h t

P a i r  d o w n  o n  t o y s  a n d

k e e p  t h e m  o r g a n i z e d

C r e a t e  a  w a r m ,  i n v i t i n g

s p a c e  i n  e a c h  r o o m

Checklist



LISTING

Y o u r  o n l i n e  p r e s e n c e  i s  o n e  o f  t h e  m o s t
i m p o r t a n t  t o  a  p r o s p e c t i v e  b u y e r .  M a n y
p e o p l e  s t a r t  t h e i r  s e a r c h  h e r e .  

H a v i n g  p r o f e s s i o n a l ,  w e l l - l i t  p h o t o s  w i l l
g i v e  y o u  t h e  u p p e r  e d g e  o f  a t t r a c t i n g
y o u r  i d e a l  b u y e r .  

Y o u r  h o m e  i s  o f f i c i a l l y  o n
t h e  m a r k e t  -  c o n g r a t u l a t i o n s !

Y o u r  r e a l  e s t a t e  a g e n t  w i l l
n o w  u s e  t h e i r  c o n n e c t i o n s ,
t e c h n o l o g y ,  a n d  m a r k e t i n g  t o
g e t  t h e  w o r d  o u t  a b o u t  y o u r
h o m e  t o  o t h e r  a g e n t s  a n d
p o t e n t i a l  b u y e r s .  

A  s i g n  w i l l  b e  p u t  i n  y o u r
f r o n t  y a r d  a n d  a l l  t h e
m a r k e t i n g  t o o l s  y o u
d i s c u s s e d  w i t h  b e
i m p l e m e n t e d .  



MARKETING

O n c e  y o u r  h o m e  i s  r e a d y
t o  s e l l ,  t h e  g o a l  i s  t o  g e t
i t  i n  f r o n t  o f  a s  m a n y
b u y e r s  a s  p o s s i b l e .  T h e
b e s t  m a r k e t e d  h o m e s
h a v e  b e a u t i f u l  p h o t o s
a n d  c o m p e l l i n g  l i s t i n g
d e s c r i p t i o n s  t h a t  d r a w  i n
p o t e n t i a l  b u y e r s .  

A d v e r t i s e  a c r o s s  m u l t i p l e  c h a n n e l s

C r a f t  a n  e n t i c i n g  l i s t i n g  d e s c r i p t i o n

M a k e  a  d a i l y  t o - d o  l i s t  t o  k e e p  t h i n g s  t i d y

S t o r e  a l l  c h i l d r e n ' s  a n d  p e t  t o y s  o u t  o f  s i g h t

T r y  t o  b e  a s  f l e x i b l e  a s  p o s s i b l e  f o r  s h o w i n g  a p p o i n t m e n t s

F i n d  a  p l a c e  f o r  y o u r  p e t s  d u r i n g  s h o w i n g s

D o n ' t  m i s s  a n  o p p o r t u n i t y  f o r  y o u r  h o m e  t o  b e  s e e n .  

Marketing Tips



SHOWINGS

T h e  m o s t  i m p o r t a n t  t h i n g  t o

k e e p  i n  m i n d  w h i l e  s h o w i n g

y o u r  h o m e  i s  f l e x i b i l i t y .  

Y o u r  r e a l  e s t a t e  a g e n t  w i l l  s e t

u p  p r i v a t e  s h o w i n g s ,  a n d

p o s s i b l y  a n  O p e n  H o u s e ,  t o

g e t  a s  m a n y  p o t e n t i a l  b u y e r s

i n  y o u r  h o m e  a s  p o s s i b l e .  K e e p

y o u r  h o u s e  t i d y  s o  y o u ' r e

r e a d y  t o  l e a v e  a t  a  m o m e n t ' s

n o t i c e .  

M a k e  s u r e  t o  f i n d  a  p l a c e  f o r

y o u r  p e t s  d u r i n g  s h o w i n g s .

Y o u  w a n t  t h e  p o t e n t i a l  b u y e r

t o  b e  a b l e  t o  e n v i s i o n

t h e m s e l v e s  l i v i n g  h e r e  a n d

t h a t  c a n  b e  d i f f i c u l t  w i t h  a

b a r k i n g  d o g  i n  t h e

b a c k g r o u n d .  



SHOWING

...if you have an hour

...if you have ten minutes
Make all  beds

Put al l  clutter  in a laundry basket,  then take with you in the car

Empty al l  garbage cans and take out trash

Wipe down all  countertops and put al l  dishes in dishwasher

Put out your nice towels

Pick up all  toys and personal  items

Turn on all  l ights

Do everything on the ten minute l ist  above

Vacuum all  carpet and rugs

Wipe down all  glass and mirrored surfaces

Sweep all  hard surface f loors,  mop if  you have t ime

Wipe down major appliances

Put away all  laundry

Quickly dust highly visible surfaces

Sweep all  hard surface f loors,  mop if  you have t ime

Set out an air  freshener or  freshly baked cookies

Checklist



OFFERS &
NEGOTIATIONS

D e p e n d i n g  o n  y o u r  m a r k e t
y o u  m a y  r e c e i v e  m u l t i p l e
o f f e r s  i f  y o u r  h o m e  i s  p r i c e d
r i g h t .  Y o u r  r e a l  e s t a t e  a g e n t
w i l l  b e  y o u r  b e s t  a d v o c a t e  a t
t h i s  p o i n t .  T h e y  w i l l  h e l p  y o u
r e v i e w  e a c h  o f f e r  a n d  d e c i d e
w h i c h  i s  b e s t  f o r  y o u .  M a k e
s u r e  y o u  d o n ' t  o n l y  l o o k  a t
t h e  o f f e r  p r i c e  -  o t h e r  t e r m s
a r e  a l s o  i m p o r t a n t !

B e  s u r e  t o  d i s c l o s e  a n y
c u r r e n t  i s s u e s  y o u  k n o w  o f
w i t h  t h e  h o m e .  Y o u  d o n ' t
w a n t  a n y  l e g a l  i s s u e s
c r e e p i n g  u p  l a t e r .  

B e  p r e p a r e d  t o  n e g o t i a t e .  W h e n  y o u  r e c e i v e  a n  o f f e r
y o u  h a v e  a  f e w  c h o i c e s .  Y o u  c a n  a c c e p t  t h e  o f f e r  a s
i t  i s ,  m a k e  a  c o u n t e r - o f f e r ,  o r  r e j e c t  t h e  o f f e r
a l t o g e t h e r .

I t  c a n  s o m e t i m e s  t a k e  a  c o u p l e  o f  c o u n t e r - o f f e r s
b a c k  a n d  f o r t h  b e f o r e  a n  a g r e e m e n t  i s  m a d e  o n  b o t h
s i d e s .



UNDER
CONTRACT

A n  o f f e r  d o e s n ' t
b e c o m e  b i n d i n g
u n t i l  b o t h  t h e  b u y e r
a n d  s e l l e r  a g r e e  t o
t h e  t e r m s  a n d  s i g n  a
c o n t r a c t .  

A t  t h i s  p o i n t ,
s e v e r a l  t h i n g s  s t i l l
n e e d  t o  o c c u r
b e f o r e  c l o s i n g .
T h e s e  i n c l u d e . . .
d i s c l o s u r e s ,  h o m e
i n s p e c t i o n ,  t i t l e
s e a r c h ,  a p p r a i s a l ,
a n d  a  f i n a l  w a l k -
t h r o u g h  b y  t h e
b u y e r  w i t h i n  5
d a y s  o f  t h e
c l o s i n g .



TITLE AND ESCROW
O n c e  y o u  a n d  t h e  b u y e r  h a v e  a g r e e d
o n  p r i c e  a n d  t e r m s  -  
C o n g r a t u l a t i o n s  -  y o u ' r e  u n d e r
c o n t r a c t !  

T h e  b u y e r  w i l l  w i r e  t h e  a g r e e d  e a r n e s t
m o n e y  d e p o s i t  t o  t h e  e s c r o w  c o m p a n y .  T h e
d e p o s i t  i s  t h e  b u y e r ' s  " g o o d  f a i t h "  t h a t  t h e y
i n t e n d  o n  b u y i n g  y o u r  h o m e .  T h e  t i t l e
c o m p a n y  w i l l  h o l d  t h e  d e p o s i t  u n t i l  c l o s e ,
o r  u n t i l  t h e  c o n t r a c t  i s  c a n c e l l e d .  I f  t h e
b u y e r  w i t h d r a w s  f r o m  y o u r  c o n t r a c t  u s i n g
a n y  o f  t h e i r  c o n t i n g e n c i e s ,  t h e y  w i l l  g e t
t h i s  d e p o s i t  b a c k .  I f  t h e y  c a n c e l  f o r  a n y
r e a s o n  o t h e r  t h a n  i n s p e c t i o n s ,  a p p r a i s a l ,  o r
l o a n  r e a s o n s ,  y o u  m a y  b e  e n t i t l e d  t o  k e e p
t h e  d e p o s i t .

 

The time between you accepting an offer and closing is called the "escrow" period. This is
typically between 30-45 days. During this time, the buyer will complete your inspections,

appraisal, loan, and all title requirements. 



The title company will verify you are the true owner of the house and have the right to sell it,
and will start their search for any liens, clouds, or issues with the title of the property to make
sure the buyer is purchasing it without any encumbrances from previous owners. Simplified;

the title company will make sure all mortgages have been paid and any debts against the
property are no longer there when it is transferred. They will issue "title insurance" to protect
the buyer against future debtors claiming ownership of the property. It ensures they have full

and clear legal ownership. 



You do not need to worry about this in depth, but make sure you ask the lender and Realtor if
they see any issues or red flags when the Preliminary Title Report is received. 



INSPECTION
T h e  b u y e r  w i l l  c o n d u c t  a n y
a n d  a l l  i n s p e c t i o n s  t h e y  d e e m
n e c e s s a r y .  T h e s e  m a y  i n c l u d e
a  g e n e r a l  h o m e  i n s p e c t i o n ,
r o o f  i n s p e c t i o n s ,  H V A C
i n s p e c t i o n s ,  s e w e r  o r
p l u m b i n g  i n s p e c t i o n s ,
e l e c t r i c a l  i n s p e c t i o n s ,  p o o l
i n s p e c t i o n s ,  e t c .  M a k e  s u r e
e v e r y t h i n g  i n  y o u r  h o m e  i s  i n
g o o d  w o r k i n g  o r d e r  p r i o r  t o
t h e s e  i n s p e c t i o n s  o r  r e p a i r s
w i l l  b e  c a l l e d  o u t  a n d  t h e
b u y e r  m a y  a s k  f o r  y o u  t o
m a k e  r e p a i r s ,  o r  w o r s e ,
c a n c e l  t h e  c o n t r a c t .

APPRAISAL
The lender wil l  often require an
appraisal  of  the home before
finalizing the loan.  

The home appraiser wil l  take into
account the neighborhood,
housing market,  age,  condition of
the home, and any special
features.  

In strong seller's  markets,  buyers
often offer  "appraisal  gaps",
meaning they guarantee a certain
dollar  amount in cash over what
the appraised value is.
  



FINAL DETAILS

CLOSING
C l o s i n g  i s  t h e  f i n a l  s t e p  i n  y o u r  h o m e  s e l l i n g  p r o c e s s .   

D u r i n g  t h e  c l o s i n g ,  t h e  d e e d  i s  d e l i v e r e d  t o  t h e

b u y e r ,  t h e  t i t l e  i s  t r a n s f e r r e d ,  f i n a n c i n g  d o c u m e n t s  a n d  t i t l e

i n s u r a n c e  p o l i c i e s  a r e  e x c h a n g e d ,  a n d  t h e  c o s t s  a r e  p a i d .  

S o m e  o f  y o u r  f i n a l  d o c u m e n t s  w i l l  b e  s i g n e d  p r i o r  t o  c l o s e  a t

t h e  t i t l e  c o m p a n y  o r  w i t h  a  n o t a r y .  K e e p  i n  m i n d  w h a t  y o u  m a y

b e  r e q u i r e d  t o  p a y  a t  c l o s i n g  i n c l u d i n g  a g e n t  c o m m i s s i o n s ,

m o r t g a g e  p a y o f f  f e e s ,  t i t l e  i n s u r a n c e  c h a r g e s  a n d  r e c o r d i n g

f i l i n g  f e e s .  T h e s e  f e e s  a r e  t y p i c a l l y  p a i d  o u t  o f  t h e  e q u i t y ,  i f

y o u  h a v e  e n o u g h  t o  c o v e r  t h e m .

C o n g r a t u l a t i o n s  o n  s e l l i n g  y o u r  h o m e !

T h i s  i s  a  g r e a t  t i m e  t o  g e t  s t a r t e d
p a c k i n g .  M a k e  s u r e  t o  k e e p  c u r r e n t
o n  i n s u r a n c e  a n d  h o u s e  p a y m e n t s .
C o m p l e t e  a l l  r e q u e s t e d  b u y e r
r e p a i r s  p r i o r  t o  c l o s e .  A l s o ,  b e
p r e p a r e d  a s  d e l a y s  c a n  h a p p e n .  Y o u
w i l l  w a n t  t o  g e t  m o v e r s  s c h e d u l e d
a s  s o o n  a s  p o s s i b l e  b u t  D O  N O T
s c h e d u l e  t h e  m o v e  a n d  c l o s i n g  o n
t h e  s a m e  d a y  i f  p o s s i b l e .
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ProsRECOMMENDED

Rickel le Stockton

559.589.6044

559.572.5554

office

cell

Maciel Mortgage

r ickel le@macielmortgage.com

www.VALoanChick.com

802 N Douty St,  Hanford, CA 93230

Brad Smith

559.333.1147 office

Valley Home Inspections

val leyhomeinspectionsca@gmail.com 

Matt Bel iveau

555.123.1234

555.123.1234

office

cell

Blue Gator Pools

michelle@lendercompany.com

www.lendercompany.com

123 S. Main St. Charleston, SC

Asuncion Duarte

facebook

Valley House Cleaning

@Valleysbestcleaning93230 




Lender

Home Inspector

Pool Inspection / Repair / Maintenance

https://quaxel5.net/v1/t/c/40c509f9-8382-45d3-3052-f736b1bdb971/outlk:a5fd7617-61bd-422b-9ec5-974ae5028864/rickelle@macielmortgage.com/tel%3A559.589.6044


resourcesADDITIONAL

Landscaping Company

559.836.9310phone

San Joaquin Pest Control 559.582.5282phone

sanjoaquinpestcontrol inc.com

Plumbing Company

A1 Al lstar Plumbing 559.584.0476phone

a-1al lstarplumbing.com

Electrical Company

Hanford Electric, Inc phone 559.583.8414

www.plumbingcompany.com

Termite Company

Jose Lemus



Notes
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